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BIOGRAPHY

Patrick has over 17 years’ experience advising corporates, financial sponsors, founders and

entrepreneurs in relation to cross border and domestic M&A, joint ventures, private equity and public

markets transactions.

Patrick has advised on the full spectrum of corporate transactions across a wide range of sectors

and more recently has concentrated on real estate and infrastructure related M&A and corporate

transactions.
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SPOKEN LANGUAGES

English

ADMISSIONS

England and Wales

Queensland, Australia

M&A & Corporate Finance

Private Equity

Start-Up & Venture Capital Practice

Retail & Consumer Products

Infrastructure

Strategic Alternatives & Corporate Reorganization

Real Estate Private Equity, Investments & REITs

Corporate

UK Public Company

Corporate Real Estate and Funds

Payment Systems

Real Estate Sector

Logistics & Industrial

Data Center and Digital Infrastructure

Hotels and Hospitality

Renewables

Real Estate

EXPERIENCE

▪ Ancala Partners on its contested £78.5 million public takeover offer for Dee Valley Group and

on two purchases of assets from the Kelda Water Group;

▪ The founders of Atemi Group the sale of Atemi to Better Collective, a Nasdaq-Stockholm listed

sports betting media group for £40 million;

▪ BCA Marketplace plc on the £1.2 billion reverse takeover of British Car Auctions and

associated equity fundraising;

RELATED PRACTICE AREAS
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RELATED INSIGHTS

Insights

Apr 17, 2023

Improving liquidity for Asian real estate investors - Part 3

A common route for property owners to effect divestiture of their real estate assets to de-risk their investments

and to improve liquidity is to sell down part of the asset and form a joint venture with the buyer. Alternatively (or

as a hybrid), an owner may sell the whole or part of its properties – but on the basis that it receives a lease back

immediately on completion so that it can continue to use the property (or properties). In this third article in our

“Improving Liquidity for Asian Real Estate Investors” series, we explore sale and leaseback arrangements and how

these arrangements can help de-risk investments and provide liquidity for real estate investors in Asia. In case you

missed them, you may be interested in Part 1 and Part 2 in the series which examined the key issues that Asian

real estate investors should consider if they are contemplating a partial sale and entering into a joint venture with

a new capital or op…

Insights

Apr 11, 2023

▪ The Carlyle Group on the acquisition of senior housing developer, Beechcroft Group from

Alchemy Partners and management;

▪ Cerberus on the disposal of IHG franchised hotels in England and Scotland;

▪ Cheyne Capital on the establishment of a new joint venture with co-living operator, The

Collective;

▪ Delek Petroleum on the disposal of Roadchef to Antin Infrastructure Partners for £350 million;

▪ Foschini Group on its £240 million acquisition of Phase Eight from TowerBrook Capital and

management;

▪ MTAA Super on the sale of its interests in the Deepwater Container Terminal Gdańsk to PSA

International, the Polish Development Fund and IFM Investors for an aggregate sale price of

over €1 billion;

▪ Quintain in relation to the £750 million recommended takeover offer for Quintain by Lone Star;

▪ Dragonfly on its sale to FiscalNote Holdings, Inc.

▪ Unibail-Rodamco-Westfield on the formation of its £670 million private fund limited

partnership with PSP Investments and QuadReal to deliver a PRS scheme at Westfield

Stratford.
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Improving liquidity for Asian real estate investors - Part 2

In this second article (in our three part series which explores joint venture and sale and leaseback arrangements

for Asian real estate investors), we examine some of the key economic considerations that investors should bear

in mind when considering selling down interests and forming a joint venture (JV) involving Asian real estate: (i)

funding, (ii) distributions and waterfalls and (iii) exit mechanisms.   In case you missed it, the first article in the

series 'Improving liquidity for Asian real estate investors - Part 1' where we discussed some of the other key JV

considerations for Asian real estate investors (e.g. structure, governance and control, conflict of interests and

deadlock) is available for you to read.

Insights

Mar 23, 2023

Improving liquidity for Asian real estate investors - Part 1

Three years after the outbreak of COVID-19, restrictions have finally eased in Asia. However, investors in the

region are still feeling its effects as well as headwinds caused by higher interest rates, rising inflation, supply chain

constraints and tightening labour markets – not to mention the potential impact on the broader banking system

of the recent failures of Silicon Valley Bank and Signature Bank in the US.  These are challenging times and Asian

real estate investors have certainly not been immune to these challenges.   Investors in many locations (including

Asia) are experiencing property market slumps partly driven by unfavourable revaluations by lenders and banks of

mortgaged properties and the calling in of loans or the anticipated calling in of loans. This is a time when property

owners may need to consider ways to de-risk their investments and to improve liquidity by divesting (wholly or

partly) of their real estat…

News

Jan 27, 2023

BCLP advises Dragonfly on its sale to FiscalNote Holdings, Inc.

Awards

Sep 15, 2022

BCLP Named ‘Energy and Resources Law Firm of the Year’ at ALB Hong Kong Law

Awards 2022

Insights

Jan 20, 2022

Partner Contributes to Downing Article Following £145 Million Full-Fiber Funding Deal

News

Dec 16, 2021

BCLP advises Zetland Capital Partners on acquisition of Bingo Hall Portfolio

International law firm, Bryan Cave Leighton Paisner LLP (BCLP) advised Zetland Capital Partners LLP (Zetland), a

London based Private Equity firm, on the acquisition of a portfolio of 37 bingo halls leased to Buzz Bingo.

News

Dec 02, 2021

BCLP advises Argo on £180 million urban logistics portfolio sale to St Modwen Logistics

& £73 million disposal to Supermarket REIT
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International law firm Bryan Cave Leighton Paisner (BCLP) has advised long-standing client, Argo Real Estate

(Argo), on both the sale of a £180 million portfolio of urban warehouses to Blackstone owned, St Modwen

Logistics and, separately, two supermarkets assets in Swansea and Maidstone to Supermarket REIT for £73

million.

News

Oct 15, 2021

Bryan Cave Leighton Paisner Advises Carlyle on UK Logistics Joint Venture and

Financing for £102 Million Acquisition


